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DOO PII: SPRING HAS SPRUNG AND SO HAVE POWERSPORTS PROMOTIONS

Incremental Insight
With the Spring ORV selling season right ahead, we recently spent time assessing the promotional environment and inventory dynamics in the
industry. We call out the following takeaways from our checks: (1) significant increase in Polaris models receiving promotions m/m, with large
growth coming from 2025 models, (2) an increase in promotional spend at BRP with focus on special rate financing incentives, and (3) both
companies leaning into special rate financing, offering 0% APR for 60 months on MY24 inventory, down 199-bps m/m. All in, we view the promotional
environment as remaining highly competitive, as private OEM competitors continue to aggressively promote aged inventory to a less-receptive
retail buyer than we would have hoped to start the year.

Looking into the promotional environment from Polaris, we highlight an increase in promotional intensity compared to the previous promotional
period for both MY24 and MY25 units. We note that in the April promotional period, there are 78 different 2025 models receiving dollar rebates,
compared to 46 models for the March promotional round. Specifically, we highlight the introduction of rebates onto additional 2025 RZR and
Sportsman models. The average absolute dollar rebate has also increased across all products in the portfolio both new and aged, excluding
XPEDITION models. In April, 2025 General units are receiving an average dollar rebate of $2,500, compared to $1,333 for March. 2025 Ranger
units are receiving an average rebate of $941 in April, compared to $765 in March, while 2025 RZR units went from $750 to $1,087, and 2025
Sportsman models went from $500 to $603. Additionally, we highlight special financing rates for some MY25 units that have decreased sequentially,
becoming more consumer friendly. Specifically, we note rates of 0.99% for select RZR units, as well as a decrease from 3.99% to 2.99% for various
Sportsman and General units.

Taking a look at the promotions on MY24 units from Polaris, we highlight an increase in absolute dollar rebates, as well as a decrease in rates.
We note the average dollar rebate for 2024 Ranger units increased from $1,390 to $1,750 m/m, while 2024 General units increased from $2,625
to $3,625, rebates on 2024 RZR’s increased from $2,065 to $2,806, and average dollar rebates on 2024 Sportsman units increased from $981
to $1,308. In addition to the step-up in dollar rebates, we note Polaris also slashed its special financing rates for 2024 models as well. Across the
entire 2024 portfolio special financing terms improved to 0.00% for 60 months in April, up from 2.99% for 36 months in March.

Looking into the promotional environment from BRP, we see promotions have stepped up specifically related to special rate financing promotions.
We note there were no sequential increases in the dollar rebates offered on BRP SxS or ATV products but rather saw an increase in financing-
related promotions. For 2025 models, the utility model Defender and recreation model Maverick X3 saw special financing rates of 0.99% for 36
months compared to their previous promotion rate of 2.99% for 36 months. Switching to 2024 models, all models saw a decrease to 0% APR for
60 months compared to the previously advertised 1.99% for 36 months while dollar rebates remain unchanged. We believe that BRP is increasing
promotional spend, primarily on aged units, ahead of the model year changeover to help stimulate demand in the prime selling season to right-
size dealer inventory.

As part of our ORV channel work, we analyze dealer inventory levels along with age-mix, both of which we believe on aggregate is moving in
the right direction. In analyzing the broader industry, we estimate 68% of new inventory is MY25, with Polaris and BRP both pacing ahead of the
industry at 77% and 72%, respectively. Rightsizing inventories to match the current level of demand has been a major focal point of both companies
over the last year, and Polaris and BRP have both made progress on that end, with inventories down 20% and 21% y/y respectively, compared
to industry declines of 14%.
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DISCLOSURES

Research is produced by Northcoast Research Partners, LLC ("Northcoast Research" and/or the "Firm") a registered broker dealer, member FINRA
(www.finra.org) and SIPC (www.sipc.org), and an Ohio Registered Investment Advisor offering equity research and trading. Research is produced
and distributed to institutional investors only. The research does not provide individually tailored investment advice and has been prepared without
regard to the circumstances and objectives of those who receive it. Reports are for informational purposes only and are not intended as an offer
to sell or solicitations to buy securities. The services provided by Northcoast Research to clients may depend on a specific client's preference
regarding the frequency and manner of receiving communications, the client's risk profile, investment horizon, and the size and scope of the overall
client relationship with the Firm, as well as legal and regulatory constraints. The information provided is as of the issuing date indicated on this
document and subject to change. Northcoast Research may offer other customers alternative products and services that may reach different
conclusions or recommendations that could impact the price of the equity security. Certain information has been obtained from third-party sources
we consider reliable, but we do not guarantee that such information is accurate or complete. Opinions expressed in this financial analysis are our
current opinions as of the issuing date indicated on this document. The companies covered by Northcoast Research are continuously followed
by the analyst. Based on developments with the relevant company, the sector, or the market, which may have a material effect on the research
views, research reports will be updated as deemed appropriate. Targets, forecasts, estimates, valuations, and opinions concerning the subject
company or its securities, and information involving composition of market sectors included in this report reflect the analyst judgments as of this
date and are subject to change without notice.The analyst(s) that authored this report may have had discussions with company to ensure factual
accuracy prior to publication. Past performance is not indicative of future results. A change in any assumptions may have a material effect on
the projected results, future returns are not guaranteed, and loss of original capital may occur. The information transmitted is intended only for
the person or entity to which it is addressed. Any review, retransmission, dissemination, or other use of, or taking of any action in reliance upon
this information by persons or entities other than the intended recipient is prohibited. If you receive this in error, please contact the sender and
delete the material from any computer.

Ratings

Northcoast Research's rating system is as follows:

BUY – The stock is expected to outperform the S&P 500 index over a twelve-month period.

NEUTRAL – The stock is expected to perform in-line with the S&P 500 index over a twelve-month period.

SELL – The stock is expected underperform the S&P 500 index over a twelve-month period.

Valuation and Risks

Our price target, as well as our recommendation, is based on a 12-month time horizon; however, we cannot guarantee an investor will achieve
these results. We use a variety of methods to determine the price target of individual securities including fundamental analysis. In addition, we
employ numerous valuation methodologies which include, but are not limited to, price to earnings multiples, enterprise value to earnings before
interest, taxes, depreciation, and amortization (EBITDA), book value, free cash flow yield, discounted cash flow, and relative valuation. All securities
are subject to various risk factors. Please reference the above text and our most recent report for specific company valuation and price target.
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Rating and Price Target History for: Polaris Inc. (PII) as of 04-01-2025
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Rating Summary

Distribution of Ratings Table
Non-CSR Coverage CSR Coverage Total Coverage

Rating Count Percent Count Percent Count Percent

Buy (B) 47 39.50% 5 55.56% 52 40.62%

Neutral (N) 69 57.98% 4 44.44% 73 57.03%

Sell (S) 3 2.52% 0 0.00% 3 2.34%

Total 119 100% 9 100% 128 100%

Analyst Certification

All of the views expressed in this report accurately reflect the personal views of the responsible analyst(s) about any and all of the subject
securities or issuers. No part of the compensation of the responsible analyst(s) named herein is, or will be, directly or indirectly, related to the
specific recommendations or views expressed by the responsible analyst(s) in this report.

We, John Healy and Wyatt Hulsey , certify that the views and opinions expressed in the research report accurately reflect our personal views
about the securities and issuers mentioned in this report. Further, we certify that no part of our compensation was, is or will be directly or indirectly
related to the specific recommendations or views contained in this report. Analyst compensation is based on the quality of analysis, communication
skills, and stock price performance.

As a matter of policy and practice, Northcoast Research prohibits the offering of favorable research, a specific rating or a specific target price
as consideration or inducement for the receipt of business or compensation. In addition, associated persons of the firm and members of their
households, preparing research reports are prohibited from owning securities in the subject companies.

Northcoast Research analysts, person reporting to analysts or members of their households do not serve as officers, directors, advisory board
members or employees of any of our subject companies covered by the analysts.
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